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$505,000
Median Price for Closed Home Sales In Nassau County

$502,000
Previous Record High in 2007 at the HEIGHT of the Housing Boom

5.7%
Higher Than a Year Earlier



“

Nassau County Home Prices Reach
New Heights!
The median price for a closed home sale jumped to $505,000 last month in 
Nassau, 5.7% higher than a year earlier. The county’s previous record high of 
$502,500 came in 2007, at the height of the housing boom.

Source: The Multiple Listing Service of Long Island

The Reason?
Soaring prices in New York City are pushing more buyers to Long Island, where 
they get into bidding wars for a scant supply of homes

Scarcity is giving sellers the upper hand. The number of listings dropped last 
month by 15.6 percent year-over-year, to 12,879.
Long Island Brokers

Source: Local Brokers



SOLD
$1,200,000

52 Avenue B, Port Washington
$1,720,000  

10 East Rd., Sands Point



SOLD
$881,000 

32 Lewis Ln., Port Washington
$952,500 

172 Pond View Dr., Port Washington



SOLD
$625,000 

94 Highland Ave, Port Washington
$785,000 

57 W Sitsink Dr. Port Washington



SOLD
$885,000 

591 Old Bridge Rd, Northport
$335,000 

125 Main St., Port Washington



This is the first time in years where 
the $1M and up price range had 
the highest jump in sales when 
compared to last year and to all 
other price ranges (29.1%)!

With additional inventory available  
and the economy improving, many 
luxury buyers are finding it easier 
to find their dream homes.

PREMIUM HOME 

SALES SOAR!



You can also split 
your content



INTEREST RATES…     
A NEW PERSPECTIVE

Interest rates have hovered around 4% for 
the majority of 2017, which has given many 
buyers relief from rising home prices and 
has helped with affordability. 

Experts predict that rates will increase by 
the end of 2017 and will be about three-
quarters of a percentage point higher, at 
4.5%, by the end of 2018.

Interest rates are still quite affordable 
compared to what they were over the last 
45 years. 

Rates were 

almost at 20%!



HOME STAGING CUTS 
TIME ON MARKET
Home staging offers a distinct advantage for sellers: a speedy sale.



“REALTORS® know how important it is 
for buyers to be able to picture 
themselves living in a home and, 
according to NAR’s most recent report, 
staging a home makes that process 
much easier for potential buyers.” 

“Staging can be the extra step sellers 
take to help sell their home more quickly 
and for a higher dollar value.”®  

-NAR President Bill Brown



HERE TO STAY…
SMART HOME 
TECHNOLOGY

Advanced, "smarter" 
homes appeal to more 

buyers, get better prices 
and even sell faster.

By 2020, experts estimate 
that the smart home 

industry will be worth 
over $21 billion.

72% of homeowners aged 
18 to 34 would actually 
pay more — thousands 
more — for smart home 

features.



Making Upgrades? 
Consider These 
SMART Features Business

Finance

Leader Economy

Profit

Rise

Idea

Smart Security 
Smart home security include smart locks and alarm 
systems that connect to a mobile device.

Smart Lighting
Users can control their home’s lights from 
anywhere.

Smart Appliances 
Smart appliances, such as a refrigerator can show 
you what you have on hand. You can also access 
your favorite online recipes from the front panel. 

Smart Thermostats
Buyers can control their home’s temperature on 
their phone. These thermostats learn how to 
adjust temps accordingly, reducing energy bills.

Smart Smoke Detectors
Lets homeowners know if it goes off while they 
are away from the home.



How To Tell If You’re Getting a Fair Price
COMPARE
When you compare luxury homes, you may want to look at features like great views, privacy, sports 

features, etc. This gives you an idea of what’s on the market.

KNOW WHAT YOU’RE LOOKING FOR
Once you’ve looked at a couple of properties, you should develop a “must-have” list. Think about your 

financing options as well. All of these will become a factor once you’re ready to buy.

HIRE AN EXPERT
Like any other profession, the real estate market has professionals that specialize in high-end 

homes in certain areas. These REALTORS® know what properties in the area are going for and 

how to find good deals.

TIMING & MOTIVATION
Luxury homebuyers should consider the timing of their purchase. If you find a luxury home at an 

excellent price, be sure to ask your real estate professional to make an offer on it. Finally, once it 

comes time to buy the home, look for a motivated seller.



“
Home Prices are Up

Inventory is down 11.3%

It’s a Great Time to SELL!

Long Island Housing 

Market

By the Numbers….



• The June 2017 closed median home price for 
Long Island was $444,500 
representing an 8.4% increase over last 
year.

• Nassau County reported a $505,000 
closed median home price in June 
representing a 5.7% increase over 
$477,750 reported by MLSLI last year. 

• Suffolk County reported a closed median 
price of $365,000, which represents a 
4.3% increase over a year ago.

• The total number of Long Island residential 
inventory in June 2017 was 17,099 
representing an 11.3% decrease over 
last June. 
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Median Prices are Up





Prices Remain Steady





Median Prices Have Dipped Making it a GREAT Time to BUY!


