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Low Inventory
RsingRates

Spring Market:




Accordingto Kiplinger’'s David Payne, st aff
economist, and Rodrigo Sermefio, reporter, you can
expect:

Tight Inventory e
Increased Buyer Competition - - g
Risein Interest Rates s

The Biggest Obstacle?

Not enough homes, particularly in heavily- populate . ’
areasand othersthat are growingquickly. =~






Following Two Consecutive ': 3
Months of Declines... -

-—

Existing-home salesrebounded 3 percent in
February month over month and reached a
seasonally adjusted annual rate of 5.54 million,
the National Association of REALTORS®.

Sales of existing homes, which include single-
family homes, townhomes, condos, and co-ops,
are now 1.1 percent higher than ayear ago.



5 Housing Indicatorsto Gauge the
Market

1. Home prlces The median existing-home price for all housingtypes was $241,700 i in .

February,up 5.9 percent from ayear ago. - Y %

2. Inventories. The number of homesfor sale at the end of February increased £6 6=
percent to 1.59 million. :

3. All-cash sales. All-cash sales comprised 24 percent of transactionsin February, the -
highest since last February (27 percent).

4. Distressed sales. Foreclosuresand short sales made up 4 percent of salesin
February,down from 7 percent ayear ago.

5. Days on the market. rorty-six percent of homes sold last month were on the
market for lessthan amonth. Overall, properties stayed on the market for an average o)
37 daysin February,down from 45 days ayear ago.



Total existing-home sales grew 3.0% to a seasonally adjusted annual

EXiSti ng — Home Sa les: Fe brua ry 20 18 rate of 5.54M in February from 5.38M in January. After last month's

increase, sales are now 1.1% above a year ago.

i i - i iy : Northeast: Sales
National Homes Single-Family Condos and West: Sales : 3 S
Homes Co-ops 1.27M*, median | B < Midwest: Sales price $258,900

price $370,600 #  1.22M*, median
_-‘ 3 price $179,400

South: Sales
_ 2.41M*, median
_ price $21 5,700

Sales rose to 5.54M
(from 5.38M in January*)

Sales increased to 4.96M
(from 4.76M in January*)

Sales slipped to 580,000
(from 620,000 in January*)

Price: $241,700

Top 9 "Hottest' Markets

Via Realtor.cpm s Market Hotness Index

", :

] [ ]
x—@
@
h=1 H '

e i H
w_m
7.3

[ . 0

[=4] [ i

o

=

1 H :

H . .

i H :

' H :

H H :

' H :

@ First-time buyers were 29% of sales in February which is unchanged from last month and
down from 31% from a year ago. NAR’s 2017 Profile of Home Buyers and Sellers - released
EH S in late 2017 - revealed that the annual share of first-time buyers was 34%.

. All-cash sales were 24% of transactions in February, which is up from 22% in January and
FACTS @ the highest since last February (27%).

(|8 8?

@ Properties typically stayed on the market for 37 days in February, which is down from 41
days in January and 45 days a year ago.

About EHS:

Each month, the Research team of the National Association of
REALTORS® receives data on existing-home sales (single-family, condos
and co-ops) from local associations/boards and multiple listing services
(MLS) nationwide. NAR captures 30-40% of all existing-home sale
transactions with its monthly survey. The data provide the total number of
closed existing-home sales in each association/board/MLS and also total
sales within a wide range of price categories.

}TS},XST&((::)ID}]\‘;«F[I‘ ONo f “Seasonally adjusted figures. For more on how EHS is calculated, go to: 50 75 100
REALTORS® nar.realtor/research-and-statistics/housing-statistics/existing-home-sales B San Fran-Oakland-Hayward, CA [l Midiand, TX [l Vallejo-Fairfield, CA

REALTOR

B San Jose-Sunnyv-Santa Clra, CA [l Sacmento-Rosev-Ardn-Arcde, CA



CaseShlller

Home Prlces
Propel Up




10 & 20-City Composite

The 10-City Composite,
whichis an average of 10
metros (Boston, Chicago,
Denver, Las Vegas, Los
Angeles, Miami, New York,
San Diego, San Francisco
and Washington, D.C.),
rose 6 percent year-over-
year, mirroring November,
which posted the same.

The 20-City Composite—
which is an average of the
10 metros in the 10-City
Composite, plus Atlanta,
Charlotte, Cleveland,
Dallas, Detroit,
Minneapolis, Phoenix,
Portland, Seattle and
Tampa—rose 6.3 percent
year-over-year, a decline
from 6.4 percent in
November.




5 Reasons Listing Your Home For Sale This Spring Makes Sense

. Demand IsStrong. The latest Buyer Traffic Report from the National Association of
Realtors(NAR) shows that buyer demand remains very strong throughout the vast
majority of the country. These buyers are ready, willingand able to purchase.

. TherelsLess Competition Now. Housinginventory has declined year over year ‘.-
for the last 32 months and is still under the 6-month supply needed for a normals:g
housing market. This means that, in the majority of the country, there are_rj-‘c:)', "

- -

enough homes for sale to satisfy the number of buyers in the market. 2

. The ProcessWill Be Quicker.Today’s competitive environment has forced /-“ J'
buyers to do all they can, including getting pre-approved for their mortgage
financing. This makes the entire selling process much faster as buyers know
exactly what they can afford before home shopping.

. There Will Never Be a Better Timeto Move Up. If your next move will beintoa .
premium or luxury home, now is the time to move up! The inventory of homes for i
sale at these higher price ranges has forced these markets into a buyer’s markg

. It’sTimeto Move on With Your Life. Look at the reason you decided to sellin the
first place and determine whether it is worth waiting. '

@ Keering Current MaTTERS


https://www.nar.realtor/research-and-statistics/research-reports/realtors-confidence-index

20 Tips for P

When listing your house

house sold for the best price possible! There are many small
projects you can do to ensure this happens!

10 Tips to Improve Your
House’s Curb Appeal

Give your entry a facelift with either a new coat of
paint or a new front door

Don’t forget to landscape your yard! A well groomed
lawn shows buyers that the home was taken care of

Make sure all exterior lights are in working order
& replace all outdoor light bulbs

Wash all windows (inside & out) - you don't want to
take away from a great view with dirty windows!

Clean out your garage! Consider getting a storage unit
to store any non-essential items

Depending on the climate in your area, add a pop of
color by planting flowers.

Remove any lawn ornaments that you will want to
bring with you to your new home.

Replace a worn out welcome mat to welcome buyers
as they tour the home

Paint or replace the street numbers on the house,
making them more visible

DR 08000 L0 0

Power wash any outdoor surfaces to give them a ‘like
new’ feel (ex: siding, sidewalks, driveway)

le, your top goal will be to get the

OOoO0oOo0O000a0n0oand

10 Tips to Make Your House

Feel Like Home to Buyers

Clean everything! A clean home will allow buyers to
picture themselves in the space and not distract them

Give every room a purpose - even if you used it as a
bonus room, giving it an identity will help buyers

Let the light in! Bright rooms feel warm & inviting,
dark rooms feel small & gloomy

Fix anything that is broken! Buyers will notice & may
offer less for your house if repairs are required

Unclutter your house! Thinning out your closets &
pantries will show how much room is actually available

Fresh paint & new carpet are the top 2 things you can
do to help your home sell faster and for more money

Organize the kitchen! Store any non-essential, small
appliances & clean all surfaces

Before your home is shown, empty all trash bins
& hide any dirty laundry

Make sure all doors open & close smoothly. Fix any -

squeaks on bedroom or closet doors

Replace light bulbs with new ones & make sure all
switches work



Fed Raises Rates!
W hat This Means for Mortgages

» TheFedincreaseditsfederal fund ratefrom 1.5
percent to 1.75 percent,which isthe highest
level since 2008.

« TheFed'sratesare not directly tied to mortgage
ratesbut tend to follow 10-year Treasury bonds.

- However, mortgage ratesare often influenced
by the Fed’'srates.

» Mortgagerateshaverisen every week sincethe
start of the year,with last week beingthe
exception.



weakening of demand, mortgage rates rose from 4
percent to 4.4 percent since the start of the year. It is too
early to tell if the housing recovery is slowing. If it is,
some moderation in price gains could be seen later this
year.”

LI
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David M. Blitzer

Chairman & Managing Director at S&P Dow'Jones Indices . w..&

€

|
|
;
|
;
*




“Mortgage rates do not move one-on-one with
the Fed tightening, but clearly consumers
should anticipate higher mortgage rates as

time proceeds.”

b
‘~.

Lawrence Yun
ChiefEconomist, National Association of REALTORS® s
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& wxury Home .
Market Update
— It'sa Buyers
M arket




Plenty of Inventory in Long
Island’s Luxury Market -
Great Time to Make an Offer“i_}:
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« Last year, 72 percent of the most-expensive propertiesin
the U.S.took longer than 180 daysto sell,asharp jump
from 2015, when 59 percent of homeslingered for that
long, accordingto areport by Concierge Auctions.

< “Every day aluxury property ison the market, it
depreciatesin value,” Concierge said initsreport, which
reviewed the 10 priciest completed transactionsin 40
markets acrossthe country. .


https://www.conciergeauctions.com/
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MULTIPLE LISTING SERVICE

Serving Nassau, Suffolk & Queens ReaI ESta te Ma rket Rep Ort

Sold Property Median Price For

County: Nassau
Price Range: $2,000,000 - $60,000,000

Date Range Current Available Inventory - 456

Apr - Mar 2016 Apr - Mar 2017 Apr - Mar 2018 Current Median List Price - $2,900,000
. } All Property Types
Residential Month $urrent Prior Year |% Change
ear
Single/Multi-Family Mar-2018  |$2.600,000 |$2.586,000 |05
Feb-2018 $2,575,000 |%2,586,000 |-04
3,000,000~ Jan-2018  |$2,575,000 |$2.566,000 |04

Dec-2017 $2,570,000 |$2,550,000 |0.8

p=d g = Nov-2017  |$2.615,000 |$2.490,000 |5.0

2,000,000~ a‘:’; s g— Oct2017  |$2,675,000 |$2492500 |7.3
%ﬂ 3. 8 Sep 2017  |$2.665.000 |$2.500000 |66

1,000,000- BREEE DR Aug-2017 _ |$2,650,000 |$2,490,000 |6.4
Jul-2017 $2,645,000 |$2495000 |6.0

Jun2017  |$2,600,000 |$2565500 |[1.3

0- May-2017  |$2,600,000 |$2.565000 |14

Apr-2017 $2.,562,500 |$2,599.500 |-14
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MULTIPLE LISTING SERVICE

Serving Nassau, Suffolk & Queens

Real Estate Market Report

Sold Property Counts For

County: Nassau

Price Range: $2,000,000 - $60,000,000

Date Range

Apr - Mar 2016 Apr - Mar 2017 Apr - Mar 2018

Residential

Single/Multi-Family

200~

0-

Current Available Inventory - 456
Current Median List Price - $2,900,000

All Property Types

Month Current |Prior %o
Year Year Change |

Mar-2018 |252 250 0.8

Feb-2018 |245 266 -7.9
Jan-2018 (247 275 -10.2
Dec-2017 |249 270 -7.8
Nov-2017 |247 265 -6.8
Oct-2017 |245 270 -9.3
Sep-2017 |252 263 -4.2
Aug-2017 |245 263 -6.8
Jul-2017 239 261 -8.4
Jun-2017 |236 250 -5.6
May-2017 |246 239 2.9

Apr-2017 |246 240 25




MLSLI

MULTIPLE LISTING SERVICE

Serving Nassau, Suffolk & &ueens Rea/ E.State Ma rket Rep Ort

Sold Property Median Price For

County: Suffolk

Price Range: $2,000,000 - $60,000,000

Current Available Inventory - 335

Apr - Mar 2016 Apr - Mar 2017 Apr - Mar 2018 Current Median List Price - $2,995,000
: : All Property Types
Residential Month Current Prior Year | % Change
Year
Single/Multi-Family Mar-2018  |$2.860000 |$2587.500 |105
Feb-2018  |$2.850.000 |$2.619.000 |88
3,000,000~ Jan-2018  |$2.850,000 |$2.644000 |7.8
& g Dec2017  |$2.797.000 |$2.650,000 |55
= (=] Nov-2017  |$2,775.000 |$2.650,000 |47
2,000,000~ g % Oct-2017 $2,725000 |$2.700,000 |09
;, o Sep-2017  |$2.645000 |$2.800,000 |55
1,000,000~ [ Aug-2017  |$2.638.000 |$2.800,000 |58
Jul-2017 $2,639,000 |$2,800,000 |58
Jun-2017  |$2.639.000 |$2.797.500 |57
0- May-2017  |$2,645000 |$2.795.000 |-5.4

Apr-2017 $2,575,000 |$2,795,000 |-7.9
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MULTIPLE LISTING SERVICE

Serving Nassau, Sufiolk & Eueens Real Estate Market Report

Sold Property Counts For

County: Nassau

Price Range: $2,000,000 - $60,000,000

Date Range Current Available Inventory - 456
Current Niedian List Price - $2.300.000

Residential :
Month Current |Prior Yo
Single/Multi-Family Year Year Change
Mar-2018 [252 250 0.8
300- Feb-2018 |245 266 -7.9
Jan-2018 |247 275 -10.2
200- Dec-2017 |249 270 -7.8
Nov-2017 (247 265 -6.8
i | Qct-2017 |245 270 -9.3
Sep-2017 |252 263 -4.2
Aug-2017 |245 263 -6.8
" Jul-2017 (239 261 -8.4
Jun-2017 |236 250 -5.6
May-2017 |246 239 2.9
Apr-2017 |246 240 2.5




i_ong |sland
Real Estate
Market Update







MULTIPLE LISTING SERVICE

Senving Nassou, Suffolk & Queens

I\/ILSLI;.«\

Real Estate Market Report

Sold Property Median Price For

Town: Port Washington

Date Range
Jan - Mar 2016 Jan - Mar 2017 Jan - Mar 2018

Current Available Inventory - 87
Current Median List Price - $950 000

All Property Types

Residential Condo Co-op 5
Month Current |Prior %o
Single/Multi-Family Year Year Change

W R Mar-2018 |$825,000 |$755,000 |9.3
T Feb-2018 |$830,000 |$772,500 |7.4
800,000~ e Jan-2018 |$785,000 |$706,000 [11.2
—— BRI Dec-2017 |$769,000 |$735,000 |46
600,000~ Nov-2017 |$876,000 |$700,000 |25.1
A 400,000- Oct-2017 |$891,000 |$760,000 [17.2
s i) Sep-2017 [$915,000 |$778,500 |17.5
Aug-2017 [$848 000 |$829,995 |22
0 0 Jul-2017 [$883,000 |$790,000 |11.8
Jun-2017 [$881.000 |$775,000 |13.7
May-2017 | $885,000 |$767,500 |15.3

Apr-2017 [$798,000 |$740,000 |7.8




Sold Property Median Price For
Town: Port Washington (Last 24 Months - All Property Types)

| T 1 ! T T I T 1 | 1
572016 72016 %/2016 1172016 172017 32017 52017 772017 972017 1172017 1/2018 372018






MULTIPLE LISTING SERVICE

Serving Nassau, Suffolk & Quaens Real Estate Market Report
Sold Property Median Price For

I\/ILSLIVN

Town: Manhasset

Date Range Current Available Inventory - 90
Jan - Mar 2016 Jan - Mar 2017 Jan - Mar 2018 Current Median List Price - $2,234,000

All Property Types

Residential Condo CD-OP Month %urrent Prior Year | % Change
ear
Single/Multi-Family Mar2018  |$1470833 |51.480,000 |06
2,000,000~ 300,000- Feb-2018  [$1,470,833 |§1,559.000 |57
2,000,000~ — Jan-2018  |$1.420,000 |[§1460,000 |-27
1,500,000~ Dec2017  |$1,375000 |§1,377,500 |-02
1,500,000~ § - 200,000 Nov-2017 _ |$1,512,500 |$1,365,000 |10.8
v ] —— 8 — Oct-2017  |$1,637,500 [$1,382500 |184
1,000,000- © o o S = ' Sep2017  [$1625000 |$1485000 |94
= D S ﬁ_ 100,000- Aug-2017  |$1,635000 |[§1,540,000 |62
500,000~ @ 300,000 RS | Jul-2017  |$1,624024 |51,585000 |25
- 50,000
» Jun2017  |$1,510,000 |§1,538500 |-19
0- 0- 0- May-2017  |$1,450,000 |[§1487.500 |-25

Apr-2017 $1,469000 51422500 [33



Sold Property Median Price For
Town: Manhasset (Last 24 Months - All Property Types)

$2,000,000
§1,800,000
51,600,000
5‘1lmlm 1 .- 7 5 : 0 _ :-‘i-: :
I
$1,000,000 : '. : .' . i . .'
572016 712016 912016 11/2016 172017 Jan7 5/2017 772017 972017 11/2017 172018 372018






MULTIPLE LISTING SERVICE

Serving Nassau, Suffolk & Queens Real Estate Market Report

I\/ILSLIP/\

Sold Property Median Price For

Town: Sands Point

Date Range Current Available Inventory - 46
Jan - Mar 2016 Jan - Mar 2017 Jan - Mar 2018 Current Median List Price - $4,220,000
. e All Property Types
RESIdentIal Month ‘Crurrent Prior Year % Change
ear
Single/Multi-Family Mar-2018  |$1937.125 |$1,800,000 |76
3,000,000 Feb-2018 |$1849625 [$2737.500 |-324
Jan-2018  |$1,632,000 |$3,332500 |-51.0
2,500,000~
Dec2017 |$1775000 |$3682500 |-518
2,000,000- =} Nov-2017  |$1,775,000 |[$1,775,000 |00
=] & Oct2017  |$1,762500 |$1,610,000 |95
Ilmlm_ [Te] =
P~ e Sep-2017 | $1,690,000 |[$1,610000 (50
-
1,000,000~ [P o Aug-2017  |$1,690,000 |[$1,618000 (4.4
- = Jul-2017 $1,625.000 |$1,760,000 |-7.7
500,000~
Jun2017  |$1,675000 (51910000 |-123
0- May-2017  |$1,602,500 |$1,835000 |-12.7

Apr-2017 $1,700,000 52,000,000 |-150




Sold Property Median Price For
Town: Sands Point (Last 24 Months - All Property Types)

$4,600,000
$3,880,000

53,160,000

2000000 &1 076,000

&1.720,000 TS 16800 1610000 SU70000 s1750m0 stooom SITE20 SLTTs00 $1EBED

i ﬂﬂ# B

51 ,000,000 L T 1 T 1 L T T T T
52016 772016 %2016 1206 w2017 32017 5/2017 12017 Y2017 nam7 o 12018 3208



Any Questions

Phone:516-639-1172
Email : ekatz@laffeyre.com



mailto:ekatz@laffeyre.com
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